Marketing Through Networking

Networking is one of the most effective ways to increase business. Networking simply means training people who know, like, and trust you to help refer people to you.
The obvious people to start networking with are your current associates and business contacts. They already know, like, and trust you, so the next step is to “sales train” them so they can send you referrals. Naturally, the best way for them to understand exactly what it is that you do is for them to become members and personally take advantage of the education Wellness Forum Health offers. If they are not interested, they can still tell people about you and what you do, and promote your dinners, seminars, and workshops. 

Note:  Do not become frustrated if your family and close friends do not respond to you!  This is very common.  It is normal to want to help those that are closest to you, but these may be the people that are hardest to reach.  Unfortunately, it sometimes takes a health crisis to get the attention of the people you care about most.

The best way to network is to get involved with groups and projects that you find interesting and where you are likely to meet interesting people, such as service clubs, book clubs, etc.  In other words, get involved in your local community and contribute and you will meet lots of other people who eventually may either do business with you or refer you to someone who will.  Networking groups can be effective; choose carefully, as some are much better than others.
